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Linda G. Rumney
A d v i s o r
P.O. Box 45
Rock WV 24747-0045
W: (304) 467-7700
H: (304) 589-6926
l i n d a r w v @ y a h o o . c o m

Marge A. Oehlke
Committee Chairman
29741 Clover Lane
Waterford WI 53185
W: (414) 287-1940
H: (262) 534-1935
m o e h l k e @ w i . r r . c o m

Timothy C. Brown
405 Main St.
Copperopolis CA 95228
W: (209) 785-2326
H: (209) 838-3843
m e g k e e p e r s @ a o l . c o m

William H. Donaldson
2650 Cleveland Ave. NW
Canton OH 44711-9998
W: (330) 438-6451
H: (330) 875-0775
Fax: (330) 438-6407
d o n a l d s o n l e a g u e r @ y a h o o . c o m

William J. White
2003 Lafayette Rd.
Crawfordsville IN 47933
W: (765) 795-4315
H: (765) 364-1747
Fax: (765) 795-2355
w h i t e s a n d 4 7 9 3 3 @ y a h o o . c o m

Doretha R. Mack
1116 Hoelewyn
Angleton TX 77515-9328
W: (979) 265-0813
H: (979) 849-6576
Fax: (979) 265-2642
r e n e e _ m a c k 5 7 @ y a h o o . c o m

Patricia L. Pettyszyn
12795 E. Central Ave.
Mayer AZ 86333-9998
W: (928) 334-2305
H: (480) 423-2347
v a n n 1 @ c o x . n e t

Deena L. Frakes
108 S. 8th St.
Deepwater MO 64740
W: (660) 696-2466
H: (660) 890-2261
d b f r a k e s @ e a r t h l i n k . n e t

Brenda Berry
P.O. Box 582
South Pittsburg TN 37380
W: (423) 837-6051
H: (205) 495-3329
b h b e r r y @ b e l l s o u t h . n e t

Al R. Rollins
292 Front Ridge Road
Orland ME 04472-4329
W: (207) 326-8551
H: (207) 469-1036
b o n a l r o l l i n s @ h u g h e s . n e t

Vicki L. Ashley
P.O. Box 9998
Shaniko OR 97057-9998
W: (541) 489-3222
H: (541) 395-2529
m a i l l a d y @ c e n t u r y t e l . n e t

Andrea S. Cammer
P.O. Box 236
Roxbury NY 12474
W: (518) 589-7417
H: (607) 326-7365
a n d r e a c a m m e r @ a o l . c o m

Josephine M. Zunno
Retiree Member
P.O. Box 115
Milton NY 12547-0115
W: (845) 795-5380
H: (845) 795-5508
j m z u n n o @ y a h o o . c o m

 LEAGUE Membership Incentives for 2008 

All cash incentives for signing any type of LEAGUE members are 

eliminated as of January 1, 2008.

As of January 1, 2008 the following incentives will be implemented:

 For a cumulative total of five Postmaster members signed, the

recruiter will receive half-price registration for either the Forum or

National Convention.

For a cumulative total of 10 Postmaster members signed, the recruiter

will receive a full registration for either the Forum or National Convention.

For each additional 10 Postmaster members signed, the recruiter will receive an

additional free registration to either Forum or National Convention. 

Those registrations are transferable.
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embership drives can be
group affairs involving several

teams of two people. A membership
drive can be two people or it can be you
going it alone. This article will be about
how one person can plan and execute a
membership drive and when it is
accomplished, the satisfied feeling you
will have. The main reason for a single-
person membership drive is, of course,
timing. Obviously, when two or more
people get involved, times and dates
have to be worked out to everyone’s sat-
isfaction. However, when the dates are
set, it still seems like someone drops
out, albeit for legitimate reasons. So
going it alone is easier to plan and
much better than not doing anything.

You will need a list of non-members.
You can get this from the LEAGUE
website. You will need the Login and
Password for your state to obtain a
prospective list. 

Your state president or state mem-
bership chairman should have this
information. If that doesn’t work, con-
tact me at whitesand47933@yahoo.com
and I will help.  

When you have the list, you will need
a map. Together with the list and map,
go ahead and highlight about eight non-
member offices, preferably in a circular
route. If you are going to larger cities,
you will want to use Map Quest to find
the location of the post office to save
time. In small towns, the post office is
usually easy to find. Number the office
visits 1 through 8. Get some 1187’s (they
can be printed from the LEAGUE web-
site); the form accommodates Associate
Membership and PMR membership
applications, the latter in case the office
is being managed by either.  Carry an
1187-R for those who may be retiring.

Select a date and notify your POOM
you will be on Annual Leave that day.
Dress in business casual and wear your
USPS ID. Do not get to the office too
early; about 9:00 a.m. is usually good.
On your way into the building, look for
something about the post office to com-
pliment the Postmaster about.
Whatever the compliment is, be sure to
be sincere. Explain why you are there.
Ask them to join. A little salesmanship
may be necessary but not always. I
asked a Postmaster to join once and she

said,
“Where do
I sign?”
Explain to
them why
you like
being a
LEAGUE
member. Share with them our national
and perhaps your state websites. If you
get the feeling they may sign, try very
hard not leave without their signature
on the 1187. If they obviously will not
sign, simply thank them for their time
and go on to the next office. When you
day is done you will feel the inner satis-
faction of a job well done—whether or
not you sign any new members.  

If you are passionate about the
LEAGUE and you have never been on a
membership drive, then you need to do
this. Like a candle needs a flame so
does the LEAGUE need new members.
Like the night sky needs shining stars
so does the LEAGUE need you to sign
new members. Anyone can do a mem-
bership drive at any time. You do not
have to be asked. Just
do it!

If the new member
you sign is currently a
Postmaster, they are
not eligible for a one-
year free membership
nor do they get a free
desk plaque from the
National Office; howev-
er, your state may have
its own incentives. Only
newly-appointed
Postmasters from non-
Postmaster positions
are eligible for free
membership. By sign-
ing new members, you
can reduce your cost for
attending functions like
Forum or National
Convention. By signing
new members, you
strengthen your branch.
By signing the new
member, you are doing
them a favor. They
need us, just as fish
need water. Just do it!

If you happen to be

one of the Postmasters signed during
our massive new membership campaign
this year, you should know there a great
opportunities for leadership roles at the
state level in the LEAGUE. And the best
way to get the attention of the powers
to be is to sign new members. 

Let us not hoard the gold of LEAGUE
membership like a miser in the moun-
tains. Share the wealth of LEAGUE
membership with all Postmasters.  

Dance with the stars (love that TV
show), run with the herd (not sure why
I said that), just ask the non-members
to join! Lead the “proverbial” horse to
water; whether they drink or not is up
to them. 

You will feel good doing it, because it
is the right thing to do. •
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William J. White
w h i t e s a n d 4 7 9 3 3 @ y a h o o . c o m How to Organize a Membership Drive

Like a candle needs a flame, so does the LEAGUE need

new members. Like the night sky needs shining stars,

so does the LEAGUE need you to sign new members.

Anyone can do a membership drive at any time. 


